
SALES PLAN
Olympic Bar

It is a pleasure to present my new project to you, which represents a unique opportunity in the
Olympic bars and weight discs market. It has an innovative approach, and my commitment to quality
has led me to develop an exceptional product that is well-positioned to capture a significant share of
the market.

Proposed Price:

The average selling price per customer is €83.70 for bars and €1.63 for weight discs. For a typical
order of 500 bars and 1,000 discs, the cost per unit is €86.96, resulting in a total purchase of 500 sets
valued at €43,480.

In addition to these competitive prices, I have considered all associated costs, including 10% for
transportation, 1% for transportation insurance, 3% for customs broker services, and 2% for customs
fees. This allows us to maintain a healthy margin while offering our customers a high-quality and
100% safe product.

Sales Projection:

Our sales projection for the next 5 years is ambitious but supported by a growing market and
consistent demand. We anticipate selling 6,900 units in the first year, increasing to 8,970 in the second
year, 13,454 in the third year, 23,545 in the fourth year, and finally reaching 47,091 units in the fifth
year.

These figures represent strong growth potential and a solid investment opportunity in a market that
values innovation and safety.

All amounts are expressed in Euro currency (EUR).



Estimated Sales Behavior Projection for Year 1.

In the initial phase of our project, it is essential to understand the costs associated with its startup. These costs
represent a critical investment in building a solid foundation for the ongoing success of our business. We want to
provide you with a clear and transparent view of how we will use the funds in the first year to achieve our strategic
and operational objectives.

In this report, we will carefully detail the estimated costs that are considered essential for a successful startup. Each
expense has been thoroughly evaluated and is aligned with our goals and realistic expectations for the first year of
operations.

Our approach is to optimize the use of financial resources to ensure the efficiency and effectiveness of all our
activities. We believe that a clear understanding of these costs is fundamental for you to make an informed and
confident decision about our project.

Below are the estimated costs during the first year of operation:



All amounts are expressed in Euro currency (EUR).

I am at your disposal to discuss our business plan in detail and answer all your questions. I am confident that
this project has the potential to generate significant returns, and we would be very excited to explore investment
opportunities with you.

Sincerely,

D. Pedro Aguilar

+34 607 645 669

www.dietavalencia.es

dietavalencia@gmail.com

Av. del Oeste 50, 1 - 1ª Planta 46001 Valencia-España
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